
MAKE YOUR BOAT GO FASTER

Steve Lindsey
National Sales Conference
& The Growth Hub

We can often get that feeling of just floating… floating through work, floating through the
weekend, floating through life! 

That feeling of not really going places… the boat hasn’t sunk, but you’re just bobbing around at
sea and never reaching your desired destination. 

In exploration, sport and in business the end goal might be different, but the winning feeling,
inner success and sense of achievement are identical. 

So how can we ‘Make our Boat Go Faster’ and ‘Master the Psychology of Winning’? 

With the Rugby League World Cup kicking off this weekend, we’re delighted to share lessons
from a Rugby World Cup winner and a Wheelchair Rugby League World Cup winning coach,
to give you a wider outlook on how to make your boat go faster. 

That’s just some of the experience that motivational & wellbeing expert, Steve Head and
Rugby World Cup winner, Maggie Alphonsi MBE have under their belt! 

Build your mental resilience, ‘prioritise your priorities’ & master the psychology of winning with
Maggie & Steve when they join us on 10 November at the National Sales Conference.

See you next week! 
Steve

5 Key Pointers to Healthy Communication
Carla Crivaro is a trauma-informed and certified Sex, Love

& Relationship Coach. She works with men and women

internationally to help them understand themselves and

each other. More and more research is showing that

mental health and work productivity can be negatively

impacted by dissatisfying sexual experiences and

relationship issues.

CREATE A DEEPER CONNECTION

Top Tips for Building Sales Relationships
When you are building rapport and strengthening your

prospect and customer relationships, what kind of

relationship you should be building? Should you become

friends? What should you do when the sale or deal process

is over? What do you say if the prospect or customer invites

you out for a drink? There’s a lot of questions and it’s often

a fine line between professional and personal... 

BUILD BETTER RELATIONSHIPS
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